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FY Dec 2007A  2008A
Adj EPS - FD 2.10 3.52
P/AEPS 26.6x 15.8x
Revenue (MM) 1,102.8 1,107.0
Adj EPS - FD Q1 Q2
2007 0.86A 0.49A
2008 0.93A 0.77A
2009 0.93A 1.02A
2010 1.13E 1.16E
Revenue (MM)

2007 276.0A  277.2A
2008 263.3A  263.6A
2009 284.4A  290.9A
2010 229.2E  304.3E

2009E  2010E
4.08 4.68
13.7x 11.9x
1,169.1 1,229.8
Q3 Q4
0.67A 0.33A
0.89A 0.93A
1.07E 1.05E
1.23E 1.15E
280.3A  271.3A
281.8A  298.2A
297.1E  296.7E
316.3E  310.0E

All market data in USD; all financial data in ILS;

dividends paid in USD.

EQUITY | RESEARCH

EARNINGS PREVIEW | COMMENT
NOVEMBER 9, 2009
012 Smile.Communications Ltd. (NASDAQ: SMLC)
Next Year I'm Gonna Play In Major League

Sector Perform
Above Average Risk

Price: 14.82 Price Target: 16.00
Implied All-In Return: 8%
Shares /S (MM): 25.3  Market Cap (MM): 375
Dividend: 0.00 Yield: 0.0%
Institutional Ownership: 11%  Enterprise Val. (SMM): 221.0
Avg. Daily Volume (MM): 0.06
3-Yr. Est. EPS Growth: 15.00%

Event
Previewing 3Q09 numbers slated for release Nov 18, before market open.

Investment Opinion

We expect SMLC to report good 3Q09 numbers on favorable summer seasonality
along with ongoing cost controls. Y et following the 30.6% acquisition of
incumbent Bezeq for NIS 6.5B, Bezeq numbers on Nov. 5 were the key to
investors while 3Q09 print on Nov. 18 becomes a showcase for ISP/ILD
operations, which isup for sale for ~NIS 1.2B, likely to Partner or HOT; in
essence, SMLC moves from a challenger to an investment vehiclein an
established player, with limited competition as the Isragli telecom space
consolidates further, benefiting from solid cash generations and high dividend
yield story. We maintain Sector Perform rating as we believe growth prospects
are limited and valuation seems fair.

3Q09 preview

We believe business tone remains good with 1SP (52% mix) demand fairly
resilient and VoB additions are on track while ILD benefited from summer traffic
pick up. We project total revenue of NIS 297m, up 2% sequentially and 3% Y/Y.
We expect mild OpEx hike to yield EBITA of NIS 70m (23.5% margin). We note
bottom-line may be negatively impacted by FX shifts and higher Israeli CPI
which increases financing expenses and model NIS 1.07 EPS. This compares to
our two peers average of NIS 288m/70m/1.18. Note that the Bezeq deal may
only show up in P&L and balance sheet starting 4Q09.

For FY 09 we model 12% growth in ISP and flattish ILD revenues for atotal of
NIS 1.17B, EBITDA of NIS 272m (23%; +8%Y/Y) and NIS EPS of 4.08. Peers
areat NIS 1.1B/270m/4.7. FY 10 estimates are N1S1.23B/292m/4.68
(peers:NI1S1.14B/280m/4.68).

Soon, You will be mine...

Israeli incumbent Bezeq posted healthy 3Q09 results with mild sequential
revenue uptick and record EBITDA margins (see details section). We believe
deal is on track with ongoing negotiation on additional required financing, sale of
current ISP/ILD operations and dialogue with the regulatory bodies. In addition,
high 2H09 Bezeq dividend attributable to SMLC in essence secures ~15% of the
NIS 6.5 B deal.

Priced as of prior trading day's market close, EST (unless otherwise noted).
For Required Conflicts Disclosures, see Page 5.
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Details

3Q09 preview

We believe business tone remains good with 1SP (52% mix) demand fairly resilient while ILD benefited from summer traffic pick up.
We project total revenue of NIS 297m in total revenues, up 2% sequentially and 3% Y/Y. We expect mild OpEx hike to yield EBITA
of NIS 70m (23.5% margin). We note bottom-line may be negatively impacted by FX shifts and higher Israeli CPI which increases
financing expenses and model NIS 1.07 EPS. This compares to our two peers average of NIS 288m/70m/1.18. Note that the Bezeq
deal will only show up in P&L and balance sheet starting 4Q09.

e 1SP (52% mix): We model 3Q09 revenues of NIS 155m (+3% Q/Q ;+10% Y/Y). Partner's picked up the heat in ISP in recent
months, yet SMLC's attractive offer to double bandwidth speeds at the same price helped customer retention. In addition, we believe
VoB additions seems healthy and on track towards drafted market share targets.

e |LD (48% mix): Summer seasonality helped traffic, though economic headwinds may have muted some of that, and we
conservatively project model NIS 142m (+1% Q/Q ; flat Y/Y).

SMLC - 3Q09 Conference Call
SMLC will hold a conference call November 18, at 9am EST.

Dial in: 1866 691 3082/ Int'l +1 480 629 9031 passcode: 4175651

Bezeq's 3Q09 Recap:

Israeli incumbent Bezeq posted healthy 3Q09 results with mild sequentia revenue uptick and record EBITDA margins, highlighting
the expected transformation of SML C from a challenger to a platform of a major telecom group. In addition, the expected deal
consolidates the I sraeli telecom space and will likely further diminish the already-low level of competition. We believe dedl is on track
and that negotiation on additional required financing, sale of current ISP/ILD operations and regulation are progressing. In addition,
high 2H09 Bezeq dividend attributable to SMLC in essence secures ~15% of the NIS 6.5 B deal. Still, we maintain Sector Perform
rating on SMLC and the group as we believe growth prospects past the top are limited and valuation seems fair.

« Bezeq 3Q09 at a glance: continued solid execution:reported total consolidated revenues of NIS 2.9B (+1.8%Q/Q;4.2% Y/Y), with
record EBITDA profitability of NIS 1.24B, up an impressive 3.4% Q/Q and 8.4% Y/Y to arecord margin of 42.3%, FCF was strong
at NIS 657m and Net debt is acomfortable 0.9x TTM EBITDA. Management reiterated 2009 guidance calling for Y/Y
improvement in revenue, net profit, EBITDA and operating cash flows.

e Fixed Line (~78.5% market sharein consumer segment; 46% mix): As expected, Fixed Line revenues continued gradual
downward trend to NIS 1.34B, with record EBITDA margins of 50% resulting from on track headcount reductions and cost control.

« Pelephone (47% mix): revenues were up 1.9% Q/Q with muted seasonality to NIS 1.34B though up 13% Y/Y following successful
early-2009 GSM. Net adds were 27k, and ARPU was good at 136 (+4% Q/Q; +5% Y/Y). Still operating margin declined to 23%
(2Q09:23.8%; 3Q08:24.1%). EBITDA margins were also 34.2%, below industry average on incurred increased costs associated
with the transition to the new network and operating dual networks.

e Other: ISP/ILD subsidiary Bezeq International (~33% market share; 11% mix) and Satellite TV provider YES (13% mix) posted
flattish sequential revenue trends.

Healthy dividend backs SML C/Bezeq deal: Bezeq posted net profit of NIS 2.09B (586m from operations + NIS 1.5B from YES

deconsolidation), which should trandate to NIS 639m in dividend to SMLC (Bezeq has 100% payout policy). We estimate 4Q09

dividend at N1S0.6B.

The fly rides the elephant: SMLC becomes investment vehicle for Bezeq

SMLC announced it finalized the deal to acquire 30.6% of Bezeq shares from Apax-Saban-Arkin Group for 6.5B NIS (~$1.8B,
reflecting Bezeq value of $5.7B). The deal is expected to close by April 25, 2010, mostly pending regulatory approvals. The 6.5B NIS
deal will be financed using a debt and cash combination which we estimate as follows:

* NIS~4B bank loans and / or bonds

Sale of ISP and ILD operations (the "012 Smile" brand) for ~1.2B NIS

NIS 380m SMLC cash;

NIS ~800m dividends (half from ongoing dividend, rest in special payments to account for YES)

NIS 300m NIS of cash from Internet Gold in loans of rights.

Please refer to our notetitled "0 1 2 Adds Up to a Big Smile As Fly Takes Over An Elephant Called Bezeq" issued October 26, 2009
for further details regarding the acquisition implications

L]
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Valuation

We believe SMLC shareholders are set to benefit from the new entity that takes shade under the SMLC ticker as Bezeq isafull-blown
telecom group, unlike the niche 012 Smile brand and as the local sceneis set to become less competitive and more cash-flow/dividend
focused.

Our $16 target reflects the value of SMLC's future holdings in Bezeq, after the sale of current operations and net of current and
expected liabilities.

Key risksto our target price include mostly regulation and anti-trust issues that might be associated with the deal in addition to the
amount of debt that will be undertaken to finance the deal. We may revisit our target as deal unfolds and we roll out our working
model for Bezeq.

Price Target Impediment

While we believe SMLC'srisk profile is lower than most of the names in our universe we assign an Above Average Risk qualifier
compared to other equities due to the following:

« Execution on strategy as company enters VoB and WiMax.

e Merger synergies of 012 and Smile may not be realized to full extent.

« Potential changes in competitive landscape: Fiercer competition from NetVision,Bezeq and Hot with the latter two capable of
service bundling or from Partner's entry into | SP/VoB in early 2009.

e Changesin regulatory environment - VoB, Bezeq restrictions, WiMax.
* 012 Smileis dependent on the infrastructure of Bezeq and Hot to provide its services.
e Company exposed to Macro economy slowdown, currency changes.

Additional risksrelated to Bezeq deal: Anti-trust and regulation, financing the deal, finding buyer at a suitable price for current
operations.

Company Description

012 Smile Communication is aleading innovative service provider in Israel, offering International Long Distance (roughly half of
mix) and Broadband Access and related V oice over Broadband services (roughly half of revenue). The company commands roughly
1/3 market share in its key business lines. 012 Smile is 72% owned by Internet Gold and related to the Eurocom Communications
Group and its shares trade on the NASDAQ and the Tel Aviv Stock Exchange.

RBC Capital Markets® 3
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012 Smile Communications (NASDAQ: SMLC)
Income Statement
(000 of NIS -- New Israeli Shekel except per share, FY Dec)

Daniel Meron, +1-212-428 6259 / daniel.meron@rbccm.com

2006A 2007A 1Q08A 2Q08A 3Q08A 4Q08A 2008A 1Q09A 2Q0%A 3Q09%E 4Q09%E 2009E 1Q10E 2Q10E 3Q10E 4Q10E 2010E
Mar Jun Sep Dec Mar Jun Sep Dec Mar Jun Sep Dec
Internet Services Revenue 428,023 486,765 129,700 131,507 140,300 148,000 549,507 148,700 150,000 154,900 161,000 615,000 160,900 163,500 166,900 166,600 657,900

Q/Q -1% 1% 7% 5% 0% 1% 3% 4% 0% 2% 2% 0%

Yry 17% 14% 14% 10% 15% 13% 13% 15% 14% 10% 9% 12% 8% 9% 8% 3% 7%

% mix 41% 44% 49% 50% 50% 50% 50% 52% 52% 52% 54% 53% 54% 54% 53% 54% 53%
International Long Distance Voice 610,427 615,968 133,657 132,100 141,503 150,000 557,260 135,700 140,905 142,200 135,700 554,505 138,300 140,800 149,400 143,400 571,900

Q/Q -5% -1% 7% 6% -10% 4% 1% -5% 2% 2% 6% -4%

Yry 21% 1% -16% -16% -10% 7% -10% 2% 7% 0% -10% 0% 2% 0% 5% 6% 3%

% mix 59% 56% 51% 50% 50% 50% 50% 48% 48% 48% 46% 47% 46% 46% 47% 46% 47%
Revenue 1,038,450 1,102,888 263,357 263,607 281,803 298,226 1,106,993 284,400 290,905 297,100 296,700 1,169,105 299,200 304,300 316,300 310,000 1,229,800

Q/Q -3% 0% 7% 6% -5% 2% 2% 0% 1% 2% 4% -2%

Yry 20% 6% -5% -5% 1% 10% 0% 8% 10% 5% -1% 6% 5% 5% 6% 4% 5%
Cost of revenue 753,672 760,705 176,690 177,367 193,156 206,203 753,416 198,973 201,821 203,200 203,500 807,494 204,400 206,900 213,800 211,200 836,300

% of Revenue 72.6% 69.0% 67.1% 67.3% 68.5% 69.1% 68.1% 70.0% 69.4% 68.4% 68.6% 69.1% 68.3% 68.0% 67.6% 68.1% 68.0%
Gross profit 284,778 342,183 86,667 86,240 88,647 92,023 353,577| 85,427 89,084 93,900 93,200} 361,611 94,800 97,400 102,500 98,800 393,500

Gross profit margin 27.4% 31.0% 32.9% 32.7% 31.5% 30.9% 31.9% 30.0% 30.6% 31.6% 31.4% 30.9% 31.7% 32.0% 32.4% 31.9% 32.0%
Selling and market expenses 165,145 157,304 38,516 36,048 40,742 43,129 158,435 37,793 35,304 39,400 39,200 151,697| 38,100 39,100 41,000 39,500 157,700

% of Revenue 16% 14% 15% 14% 14% 14% 14% 13% 12% 13% 13% 13% 13% 13% 13% 13% 13%
General and administrative expenses 48,936/ 57,984 12,802 15,479 14,118 13,514 55,913 12,621 12,739 13,100 13,100 51,560 12,900 13,200 13,400 13,500 53,000

% of Revenue 5% 5% 5% 6% 5% 5% 5% 4% 4% 4% 4% 4% 4% 4% 4% 4% 4%
Impairment, merger and other charges 18,833 10,433 4,802 1,903 0 0| 6,705 0 0 0 0 0| 0 0 0 0| 0|
Total operating expenses 232,914 225,721 56,120 53,430 54,860 56,643 221,053 50,414 48,043 52,500 52,300 203,257 51,000 52,300 54,400 53,000 210,700

Yry #DIV/0! -3% 11% 0% -5% -11% -2% -10% -10% -4% -8% -8% 1% 9% 4% 1% 4%
Operating Income 51,864 116,462 30,547 32,810 33,787 35,380 132,524 35,013 41,041 41,400 40,900 158,354 43,800 45,100 48,100 45,800 182,800

% of revenue 5.0% 10.6% 11.6% 12.4% 12.0% 11.9% 12.0% 12.3% 14.1% 13.9% 13.8% 13.5% 14.6% 14.8% 15.2% 14.8% 14.9%

Yry 8% 125% 1% 9% 9% 30% 14% 15% 25% 23% 16% 19% 25% 10% 16% 12% 15%
Depreciation & Amortization 120,970 110,243 26,543 29,816 28,789 30,238, 110,054 27,337 28,405 28,400 28,400 112,542 28,400 28,400 28,400 28,400 113,600
EBITDA 191,667 237,138 61,892 62,626 62,576 65,618 252,712 62,350 70,685 69,800 69,300 272,135 72,200 73,500 76,500 74,200 296,400

EBITDA margin 18% 22% 23.5% 23.8% 22.2% 22.0% 23% 21.9% 24.3% 23.5% 23.4% 23% 24.1% 24.2% 24.2% 23.9% 24%

Yry 15% 24% 7% 6% 2% 7% 7% 1% 13% 12% 6% 8% 16% 4% 10% 7% 9%
Financial income (expenses), net -60,514 -52,043 -4,587 -10,758 -7,966 -4,100 -27,411 -3,800 -5,222 -5,200 -5,200 -19,422 -5,200 -5,200 -5,300 -5,300 -21,000
Income before taxes -8,844] 64,486 25,960 22,052 25,821 31,280 105,113 31,213 35,819 36,200 35,700 138,932 38,600 39,900 42,800 40,500 161,800
Tax on income 8,084] 23,462, 2,278 2,486 3,300 7,800 15,864 7,600 9,853 9,100 8,900 35,453 9,700 10,000 10,700 10,100 40,500

% of pre tax income -91% 36% 9% 11% 13% 25% 15% 25% 25% 25% 25% 26% 25% 25% 25% 25% 25%
Net Income -16,928 40,957 23,682 19,566 22,521 23,480 89,249 23,613 25,966 27,100 26,800 103,479 28,900 29,900 32,100 30,400 121,300

% of revenue -2% 4% 9% 7% 8% 8% 8% 8% 9% 9% 9% 9% 10% 10% 10% 10% 10%

Yry NA NA 50% 117% 83% 213% 118% 0% 33% 20% 14% 16% 22% 15% 18% 13% 17%
EPS -0.92 2.10 0.93 0.77 0.89 0.93 3.52 0.93 1.02 1.07 1.05 4.08 1.13 1.16 1.23 1.15 4.68

Q/Q 185% -17% 15% 4% 1% 10% 4% -1% 7% 2% 6% -7%

Yry NA NA 9% 57% 33% 182% 67% 0% 33% 20% 14% 16% 21% 13% 15% 9% 15%
Shares Out 18,370 19,493 25,360 25,360 25,360 25,360 25,360 25,356 25,346 25,346 25,446 25,373 25,600 25,850 26,100 26,450 25,900
Proforma numbers.

Source: RBC Capital Markets, Company reports.
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Required Disclosures

Conflicts Disclosures

The analyst(s) responsible for preparing this research report received compensation that is based upon various factors, including total
revenues of the member companies of RBC Capital Markets and its affiliates, a portion of which are or have been generated by
investment banking activities of the member companies of RBC Capital Markets and its affiliates.

RBC Capital Markets Corp. makes a market in the securities of 012 Smile.Communications Ltd. and may act as principal with regard
to sales or purchases of this security.

The author is employed by RBC Capital Markets Corp., a securities broker-dealer with principal officeslocated in New York, USA.

Explanation of RBC Capital Markets Equity Rating System

An analyst's 'sector' is the universe of companies for which the analyst provides research coverage. Accordingly, the rating assigned to
a particular stock represents solely the analyst's view of how that stock will perform over the next 12 months relative to the analyst's
sector average.

Ratings

Top Pick (TP): Represents best in Outperform category; analyst's best ideas; expected to significantly outperform the sector over 12
months; provides best risk-reward ratio; approximately 10% of analyst's recommendations.

Outperform (O): Expected to materially outperform sector average over 12 months.

Sector Perform (SP): Returns expected to be in line with sector average over 12 months.

Underperform (U): Returns expected to be materially below sector average over 12 months.

Risk Qualifiers (any of thefollowing criteria may be present):

Average Risk (Avg): Volatility and risk expected to be comparable to sector; average revenue and earnings predictability; no
significant cash flow/financing concerns over coming 12-24 months; fairly liquid.

Above Average Risk (AA): Volatility and risk expected to be above sector; below average revenue and earnings predictability; may
not be suitable for a significant class of individual equity investors;, may have negative cash flow; low market cap or float.

Speculative (Spec): Risk consistent with venture capital; low public float; potential balance sheet concerns; risk of being delisted.

Distribution of Ratings

For the purpose of ratings distributions, regulatory rules require member firms to assign ratings to one of three rating categories - Buy,
Hold/Neutral, or Sell - regardless of a firm's own rating categories. Although RBC Capital Markets' ratings of Top Pick/Outperform,
Sector Perform and Underperform most closely correspond to Buy, Hold/Neutral and Sell, respectively, the meanings are not the same
because our ratings are determined on arelative basis (as described above).

Distribution of Ratings
RBC Capital Markets, Equity Research

Investment Banking
Serv./Past 12 Mos.

Rating Count Percent Count Percent
BUY[TP/O] 580 49.10 163 28.10
HOLD[SP] 523 44.30 108 20.65
SELL[U] 78 6.60 6 7.69
RBC Capital Markets* 5
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Rating and Price Target History for: 012 Smile.Communications Ltd. as of 11-06-2009 (in USD)
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Legend:

TP: Top Pick; O: Outperform; SP: Sector Perform; U: Underperform; I: Initiation of Research Coverage; D: Discontinuation of Research Coverage; NR: Not Rated;
NA: Not Available; RL: Recommended List - RL: On: Refers to date a security was placed on a recommended list, while RL Off: Refers to date a security was
removed from a recommended list.

Created by BlueMatrix

References to a Recommended List in the recommendation history chart may include one or more recommended lists or model
portfolios maintained by a business unit of the Wealth Management Division of RBC Capita Markets Corporation. These
Recommended Lists include the Prime Opportunity List (RL 3), a former list called the Private Client Prime Portfolio (RL 4), the
Prime Income List (RL 6), the Guided Portfolio: Large Cap (RL 7), and the Guided Portfolio: Dividend Growth (RL 8). The
abbreviation 'RL On' means the date a security was placed on a Recommended List. The abbreviation 'RL Off' means the date a
security was removed from a Recommended List.

Conflicts Policy

RBC Capital Markets Policy for Managing Conflicts of Interest in Relation to Investment Research is available from us on request. To
access our current policy, clients should refer to

https://www.rbccm.com/global /file-414164. pdf

or send a request to RBC CM Research Publishing, P.O. Box 50, 200 Bay Street, Royal Bank Plaza, 29th Floor, South Tower,
Toronto, Ontario M5J 2W7. We reserve the right to amend or supplement this policy at any time.

Dissemination of Research and Short-Term Trading Calls

RBC Capital Markets endeavours to make al reasonable efforts to provide research simultaneously to al eligible clients, having
regard to local time zones in overseas jurisdictions. RBC Capital Markets' research is posted to our proprietary websites to ensure
eligible clients receive coverage initiations and changes in rating, targets and opinions in a timely manner. Additional distribution may
be done by the sales personnel via email, fax or regular mail. Clients may also receive our research via third party vendors. Please
contact your investment advisor or institutional salesperson for more information regarding RBC Capital Markets research.

RBC Capital Markets also provides eligible clients with access to a database which may contain Short-Term trading calls on certain of
the subject companies for which it currently provides equity research coverage. The database may be accessed via the following
hyperlink https://www?2.rbccm.com/cmonline/index.html. The information regarding Short-Term trading calls accessible through the
database does not constitute a research report. These Short-Term trading calls are not formal ratings and reflect the research analyst's
views with respect to market and trading events in the coming days or weeks and, as such, may differ from the price targets and
recommendations in our published research reports reflecting the research analyst's views of the longer-term (one year) prospects of
the subject company. Thus, it is possible that a subject company's common equity that is considered a long-term 'sector perform' or
even an 'underperform’' might be a Short-Term buying opportunity as aresult of temporary selling pressure in the market; conversely, a
subject company's common equity rated a long-term ‘outperform' could be considered susceptible to a Short-Term downward price
correction.

Analyst Certification

All of the views expressed in this report accurately reflect the personal views of the responsible analyst(s) about any and al of the
subject securities or issuers. No part of the compensation of the responsible analyst(s) named herein is, or will be, directly or
indirectly, related to the specific recommendations or views expressed by the responsible analyst(s) in this report.

Disclaimer

RBC Capital Markets is the business name used by certain subsidiaries of Royal Bank of Canada, including RBC Dominion Securities Inc., RBC Capital Markets
Corporation, Roya Bank of Canada Europe Limited and Royal Bank of Canada - Sydney Branch. The information contained in this report has been compiled by RBC
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Capital Markets from sources believed to be reliable, but no representation or warranty, express or implied, is made by Royal Bank of Canada, RBC Capital Markets, its
affiliates or any other person as to its accuracy, completeness or correctness. All opinions and estimates contained in this report constitute RBC Capital Markets
judgement as of the date of this report, are subject to change without notice and are provided in good faith but without legal responsibility. Nothing in this report
constitutes legal, accounting or tax advice or individually tailored investment advice. This material is prepared for general circulation to clients and has been prepared
without regard to the individua financial circumstances and objectives of persons who receive it. The investments or services contained in this report may not be
suitable for you and it is recommended that you consult an independent investment advisor if you are in doubt about the suitability of such investments or services. This
report is not an offer to sell or a solicitation of an offer to buy any securities. Past performance is not a guide to future performance, future returns are not guaranteed,
and aloss of original capital may occur. RBC Capital Markets research analyst compensation is based in part on the overall profitability of RBC Capital Markets, which
includes profits attributable to investment banking revenues. Every province in Canada, state in the U.S., and most countries throughout the world have their own laws
regulating the types of securities and other investment products which may be offered to their residents, as well as the process for doing so. As a result, the securities
discussed in this report may not be eligible for sale in some jurisdictions. This report is not, and under no circumstances should be construed as, a solicitation to act as
securities broker or dealer in any jurisdiction by any person or company that is not legally permitted to carry on the business of a securities broker or dealer in that
jurisdiction. To the full extent permitted by law neither RBC Capital Markets nor any of its affiliates, nor any other person, accepts any liability whatsoever for any
direct or consequential loss arising from any use of this report or the information contained herein. No matter contained in this document may be reproduced or copied
by any means without the prior consent of RBC Capital Markets.

Additional information is available on request.

To U.S. Residents:

This publication has been approved by RBC Capital Markets Corporation (member FINRA, NY SE), which is a U.S. registered broker-dealer and which accepts
responsibility for thisreport and its dissemination in the United States. Any U.S. recipient of this report that is not a registered broker-dealer or a bank acting in a broker
or dealer capacity and that wishes further information regarding, or to effect any transaction in, any of the securities discussed in this report, should contact and place
orderswith RBC Capital Markets Corporation.

To Canadian Residents:

This publication has been approved by RBC Dominion Securities Inc.(member 1IROC). Any Canadian recipient of this report that is not a Designated Institution in
Ontario, an Accredited Investor in British Columbia or Alberta or a Sophisticated Purchaser in Quebec (or similar permitted purchaser in any other province) and that
wishes further information regarding, or to effect any transaction in, any of the securities discussed in this report should contact and place orders with RBC Dominion
Securities Inc., which, without in any way limiting the foregoing, accepts responsibility for this report and its dissemination in Canada.

To UK. Residents:

This publication has been approved by Royal Bank of Canada Europe Limited (‘(RBCEL") which is authorized and regulated by Financial ServicesAuthority (‘'FSA"), in
connection with its distribution in the United Kingdom. This material is not for general distribution in the United Kingdom to retail clients, as defined under the rules of
the FSA. However, targeted distribution may be made to selected retail clients of RBC and its affiliates. RBCEL accepts responsibility for this report and its
dissemination in the United Kingdom.

To Persons Receiving This Advicein Australia:

This material has been distributed in Australia by Royal Bank of Canada - Sydney Branch (ABN 86 076 940 880, AFSL No. 246521). This material has been prepared
for general circulation and does not take into account the objectives, financial situation or needs of any recipient. Accordingly, any recipient should, before acting on
this material, consider the appropriateness of this material having regard to their objectives, financia situation and needs. If this material relates to the acquisition or
possible acquisition of a particular financial product, a recipient in Australia should obtain any relevant disclosure document prepared in respect of that product and
consider that document before making any decision about whether to acquire the product.

ToHong Kong Residents:

This publication is distributed in Hong Kong by RBC Investment Services (Asia) Limited and RBC Investment Management (Asia) Limited, licensed corporations
under the Securities and Futures Ordinance or, by Royal Bank of Canada, Hong Kong Branch, a registered institution under the Securities and Futures Ordinance. This
material has been prepared for general circulation and does not take into account the objectives, financia situation, or needs of any recipient. Hong Kong persons
wishing to obtain further information on any of the securities mentioned in this publication should contact RBC Investment Services (Asia) Limited, RBC Investment
Management (Asia) Limited or Royal Bank of Canada, Hong Kong Branch at 17/Floor, Cheung Kong Center, 2 Queen's Road Central, Hong Kong (telephone number
is 2848-1388).

To Singapor e Residents:

This publication is distributed in Singapore by RBC (Singapore Branch) and RBC (Asia) Limited, registered entities granted offshore bank status by the Monetary
Authority of Singapore. This material has been prepared for general circulation and does not take into account the objectives, financial situation, or needs of any
recipient. You are advised to seek independent advice from a financial adviser before purchasing any product. If you do not obtain independent advice, you should
consider whether the product is suitable for you. Past performance is not indicative of future performance.

®Registered trademark of Royal Bank of Canada. RBC Capital Marketsisatrademark of Royal Bank of Canada. Used under license.
Copyright © RBC Capital Markets Cor poration 2009 - Member SIPC
Copyright © RBC Dominion Securities|nc. 2009 - Member CIPF
Copyright © Royal Bank of Canada Europe Limited 2009
Copyright © Royal Bank of Canada 2009
All rightsreserved

RBC Capital Markets® 7

RBC



